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Subject : Commerce Subject Code : B.Com

DI WNh  : IABETT B HA dd D Ble

Subject Title : Elements of Auditing Course Code : B.Com-110
Hferepas 3 : 30

Maximum Marks: 30
Note: Long Answer Questions. Answer should be given in 800 to 1000 words each. Answer all
questions. All questions are compulsory.
Section- A
gue—3
JAfHTH 3D : 18
Maximum Marks: 18

1. Write the essentials of a good Internal Control System.

Udh 3TY IMM<IRP I I & JMaGdh dedl bl ol |.

2. What do you understand by Auditing? Write the difference between Auditing and
Accounting.

JHETOT I 3T RIT THST 27 IheToT T oIRgT YR | =¥ fored |

3. Discuss the major aspects of Audit Programme.

oIET URIeToT BRI & YR B3l DI fIdaHT B |

Section- B
gue—9q
HfrperH e : 12
Maximum Marks: 12
Note: Short Answer Questions. Answer should be given in 200 to 300 words each. Answer all

questions. All questions are compulsory.

4. Write the basis of Valuation.
HATH & MR o |

5. What are the qualifications of a Company Auditor?
FHFAl TG RIeTh BT T AFIAG B & |

6. What do you understand by Management Audit?
U] eI W Y FAT TS &7

7. Explain the meaning and objectives of Vouching.

THTOIHROT & 37ef UG Iqasl Bl AT I |

8. What is a Clean Report?
U ¥qee Rurc a1 87



9. What are the main features of Routine Checking?
e St @ U o<d 99T R |
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Maximum Marks: 30

Note: Long Answer Questions. Answer should be given in 800 to 1000 words each. Answer all
questions. All questions are compulsory.
Section- A
gue—3H
e 3 : 18
Maximum Marks: 18

1. What is sales management? What are its features?

fSep! Tamer a7 8° S9! favudrd @y 87

2. Differentiate between selling and marking?

faspa IR fAuve & 92y o g &y ?

3. “Sales management is management of sales force.” How far do you agree with this
statement? Substantiate.
“fIh] gaveT HHATRAT BT Yo 2 AT $H B A Pal db FeHd o BRI gdarsy |

Section- B
gus—9q
JARBaH 3P : 12
Maximum Marks: 12
Note: Short Answer Questions. Answer should be given in 200 to 300 words each. Answer all
questions. All questions are compulsory.
4. Enumerate economic determinants of Consumer behavior?

IYTGIT WHTd & 3N MuRT gl &1 Sl BIFY |

5. What is organization buying behavior?
IS WRI W9 3T 87

6. What is Publicity?

G T 77

7. What is sales Promotion?

feg—aei= 27



. What is sales forecasting?

T ) ST @ 27

. What is Sales Territory?

Lersol o M i o3 |
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Maximum Marks: 30

Note: Long Answer Questions. Answer should be given in 800 to 1000 words each. Answer all
questions. All questions are compulsory.

Section- A
gue—3]
SfeHaH 3id : 18
Maximum Marks: 18

1. Discuss the parts and format of reports. What are its main components?

RUI & 2Ry T urey &1 =/ =l BIfoY | $9 UgE dcd R 57

2. Explain the process and elements of communication.

TR BT UlhAT AR Tl bl AHSISI?

3. What are the principles of effective communication?

g R & Rigid w87

Section- B
Eus—q

HfrperH e : 12
Maximum Marks: 12
Note: Short Answer Questions. Answer should be given in 200 to 300 words each. Answer all
questions. All questions are compulsory.

4. What are the methods of influencing behavior.
AR BT THIfAd &3 & RNigr a1 87

5. Why organizational communication is essential?

HISAIHS FaR Tl He@yul 87?7

6. Write the advantages of two way communication.
feuela H9aR @ faervari ford?

7. How communication resolves interpersonal conflict?
IR &Y URWRE AIHQT BT TR BT 2°

8. What are the causes of poor organizational communication?
HHAGR HTSATHD FAR & FIT BRUT BT 57

9. Write the kinds of visual aids.
SITHD BT b YbhN ford?
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Subject Title : Goods and Service Tax Course Code : B.Com-111
Jferehed 3 : 30

Maximum Marks: 30

Note: Long Answer Questions. Answer should be given in 800 to 1000 words each. Answer all
questions. All questions are compulsory.
Section- A
gug—3
b 3 @ 18

Maximum Marks: 18

1. Define Importance an objectives of Goods and Service Tax for Uttar Pradesh.

q&] Ud HATdR & ST UG A8 Pl I Ik UG & F_H H BTy |

2. What Are the GST Categories? Also define Which Central and State Taxes Are
Subsumed Under GST.
SHogw0ci0 & = avf &= 8?2 &g qen Iodl & o a1 @l g9 wifed fhar T 7

3. How Does the GST Council Function? Describe in detail.
I&] Ud HATaR B e UhR B dcll 2° fawR o |Assy |

Section- B
gus—¢q
Hferper 3 : 12
Maximum Marks: 12
Note: Short Answer Questions. Answer should be given in 200 to 300 words each. Answer all
questions. All questions are compulsory.

1. Where Do You Register for the GST?
SHOTHOCI0 B ATUDI BBl YSITHRUT BRI BIdl &7
2. What Are the Items Not Affected by GST?
SHOTHOEI0 | BIFA—PIF H IATE JIAd 7181 57
3. What Are the GST Categories?
Stiogocio & faf= ot @ar 22
4. What Is GST's Impact?
STOTHOEI0 BT YHTd &RIT 272

5. What does GST Credit Mean?
STou0dT Bfege & |7 drad 87

6. How would you differentiate between CGST, SGST and IGST?
3mY HIoSTIouH0EI0, THOSHOUHOLIO T JTS0SIOTHOCI0 H fawg &y Hf?




